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Title: Growth Marketing Manager 

Location: London 

Salary: £45,000 - £50,000 

 

Amber People have been retained in the search for an experienced Growth Marketing Manager for a 
game changing fulfilment tech start-up. 
 
Logistics is a very old industry, but e-commerce logistics is relatively new. My client operates in a 
new category coined fulfilment-as-a-Service (FAAS). The vision is an interconnected world, where 
products reach their end destination in a more efficient and sustainable way. 
 
Previous experience in a high growth tech enabled business is key to this role’s success. 
 
You will be responsible for managing the inbound sales and marketing efforts of the business. To 
break this down a little, you will be: 
 

• Managing all the existing inbound marketing channels and driving new ones 

• Develop strategic acquisition and retention marketing plans to drive growth and maximize 
immediate and long-term ROI 

• Lead campaigns end-to-end from conception to defining objectives, execution, tracking, and 
reporting 

• Working with our Ad agency to create new campaigns and manage their performance 

• Day-to-day management of online and offline campaigns across channels including (but not 
limited to) paid, social, paid search, content, organic, referral, email, direct mail, affiliate, 
and video 

• Continuously test and optimize new channels, audiences, bidding strategies, visual creative, 
and copy 

• Lead overall site conversion rate optimisation and develop and optimise landing page 
strategy 

• Monitor, analyse, and report on KPIs to ensure marketing initiatives are driving profitable 
acquisition 

• Use web analytics and business intelligence tools such as Google Analytics and internal 
dashboards to better understand our potential customers and exploit those insights in 
marketing campaigns 

• Coordinate and execute the Content strategy for our business 

• Be responsible for the qualification of all our inbound leads 

• Booking sales meeting for the qualified leads 

• Champion metrics-driven analysis and decision-making throughout the organisation 
 


